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Topics

Loan Demand vs. Supply

— Impact of PPP and Main Street Lending
— Are banks pulling back? If so, where?

Credit Quality and Structure

— Risk migration and grading practices
—  Structural trends

Pricing and NIM

—  Funding costs and term liquidity premiums
— Margins over index (originations vs. renewals)
— Rate floors on floating and fixed rate deals

— Return targets and hurdles

Commercial Deposits
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Methodology

The data presented in this webinar covers commercial loans and deposits priced and/or
booked in 2020

Primary data source: PrecisionLender’s proprietary database, covering active opportunities
plus actual commercial relationships (loans, deposits and other fee-based business) from over
150 banks in the U.S.; supplemented with public data sources

The banks in this data set are geographically diverse and range in size from community banks
to top 10 U.S. institutions

In order to provide an apples-to-apples comparison across banks, PrecisionLender has aligned
the risk rating systems of all banks to a common scale based on Probability of Default, and has
also build concordances across products

All figures (spreads, fees, risk, term, deposit rates, etc.) are dollar-weighted
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Methodology — Data Set

e 10+ years of U.S. data
* 150+ unique banks

* Nearly S2 trillion priced in
2019

+13k Users
* Over 15% (and growing) of Over 150 banks

the commercial loan market

e Deals in all 50 states,
covering a wide range of
industries and borrower

Slzes 2010 2011 2012 2013 2014 2015 2016 2017 2018 2019
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Loan Demand vs. Supply Trends

Sharp volume rise immediately following emergency rate cuts

* Some was opportunistic, evidenced in shift toward fixed rate financing

* Much was for working capital / liquidity purposes, given economic uncertainty

* Growth seen in both utilization of existing lines and new originations

* Greater focus on supporting existing customers than winning new client relationships

* Banks beginning to right-size smaller, unused lines

Volume has tapered off as banks and borrowers digest federal programs

precision
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C&Il Loan Growth Surges Then Plummets; CRE Stable
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Commercial Loan Growth — Domestically Chartered Banks by Size
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*Source: Federal Reserve H8 Release. “Large banks” reflect the top 25 domestically chartered commercial banks by asset size. “Small banks” reflect all other domestically chartered commercial banks. Figures are seasonally adjusted.
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Credits priced on PrecisionLender: Leading indicator of market trends

Actively-Priced Opportunities by Week

+59%| | | |

1/10/20 1/17/20 1/24/20 1/31f20 2/7f20 2{f14/20 2/21f20 2/28/20 3/6/20 3/13/20 3/20/20 3/27/20 4/3/20 4fi0/20 4/17/20

Volume(S)

New Origination Requests — working capital and opportunistic
Banks re-examining deals in pipeline given shifts in rates and LPs

*Source: PrecisionLender. Figures represent the volume of deals priced on PrecisionLender in the week ending the indicated date.
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Loan Demand: PrecisionLender Survey

Drawdowns increase, mostly as a precautionary measure

Has your bank seen significant loan growth since the If yes, what do you believe is the primary reason?
pandemic hit?

Mo, volume has
beenrelatively
stable, 12.2%
Yes, lowerdemand
for new originations
but clientsare
drawing down
existinglines, 34.2%

Customers are
seeking liquidity as
a precautionary
measure, but are

Customers havean
immediate, present_

need for funds to et
i not yet utilizingthe
Mo, volume isdown, bridge the gap ¥ Lkl
' duri funds (holding funds
17.1% uring the i -
shutdown, 32.0% in deposi

v accounts), 68.0%
Yes, increased

demand for new

originations and

higher usage on
existing lines, 36.6%
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Spike in volume aligns with rate cuts

Market volume growth coincides with rate reductions, suggesting opportunistic financings

2020 Interest Rate Trends — Selected Benchmarks
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*Source: Fed H15 release and St. Louis Federal Reserve.
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Opportunistic financings: Rise in fixed rate volume
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*Source: PrecisionLender. Figures represent the relative volume of deals priced on PrecisionLender in the indicated period.
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Loan Supply: PrecisionLender Survey

Greater focus on supporting existing customers than building new relationships

Has your bank reduced its loan growth objectives as a result
of the crisis?

Yes, we have pulled
back across the board
and are reevaluating
Mo, we are pursuing alldeals inthe
opportunities as pipeline, 24.2%
actively as pre-crisis,
33.3%

Yes, weare
supporting existing
customers but not

pursuing new client
relationships, 42.4%

precisionlender.
a Q2 company
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Live Poll

How is your bank handling the Paycheck Protection Program and Main Street Lending Program?

How are you feeling about the impact these loans will have on your bank's profitability?

d We understand the impact they will have on our profitability
d We are not sure how they will impact our profitability
How are you feeling about your bank's efficiency in processing applications for these programs?
1 We are efficiently process applications for these programs
d We are processing them, but it is manual and inefficient
Do you have any credits in your portfolio currently pegged to SOFR?

O Yes
O No

precision
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Line Usage and Right-Sizing

e Sharp rise in LOC usage rates since pandemic hit U.S.

* Many credit lines unused as of early March have been drawn; usage above seasonal norms

e Banks right-size credit lines, reducing commitments on smaller deals, raising on larger credits
* Sharp reduction in line sizes on unused credits, less change on credits with usage

e Adjusting for line size changes, usage actually dropped on smaller deals, rose on larger deals

* Smaller customers may be taking a wait-and-see approach regarding federal programs

precision
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Line Usage Spikes in March, Levels Off in April

LOC Utilization by Weekly Snapshot, 2020

46.0%
45.0%
= 44.0% . .
< Usage has trended higher since the
& crisis; most pronounced change in
43.0%
i second half of March
1]
S a20%
41.0%
40.0%

1/10 11 1/24 1/31 2/14 2/21 2/28 3/6 3/13 342 3f27 4/3 4/10 a1

*Source: PrecisionLender. Chart shows average usage rates on lines and revolvers in PrecisionLender’s data set, for a cohort group of credits which existed throughout the indicated time period.
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Loan Supply: Credit Sizes Reduced on Smaller Deals
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Lines and Revolvers: Size Changes
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*Source: PrecisionLender. Chart shows change in average line size between 3/3/2020 and 4/6/2020 on all lines and revolvers in PrecisionLender’s data set, irrespective of the contractual renewal date. Sample includes both committed and

uncommitted lines.
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Loan Supply: Credit Size Changes More Severe on Unused Lines
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*Source: PrecisionLender. Chart shows change in average line size between 3/3/2020 and 4/6/2020 on all lines and revolvers in PrecisionLender’s data set, irrespective of the contractual renewal date. Sample includes both committed and
uncommitted lines. “Unused Lines” reflect credits which were unused as of 3/3/2020. “Lines with Usage” reflect credits which had some level of outstanding balance as of 3/3/2020.
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Utilization Rates: Credits Previously Used vs. Unused

Usage Changes Relative to March Line Sizes

Lines with Usage in early March Unused in early March, Drawn by April
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*Source: PrecisionLender. Chart shows change in usage rates between 3/3/2020 and 4/6/2020 on all lines and revolvers in PrecisionLender’s data set, relative to the line size as of 3/3/2020. Sample includes both committed and
uncommitted lines. “Lines with Usage in early March” reflect credits which had some level of outstanding balance as of 3/3/2020. “Unused in early March, Drawn by April” reflects credits which were unused as of 3/3/2020 and had some
level of outstanding balance as of 4/6/2020. “Same period, 2019” reflects usage rates on credits which changed from unused to used between March and April 2019.
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Hardest Hit Industries Show Sharp Increase in Usage

Utilization Growth in Selected Industries, YTD 2020

Overall Average

Real Estate and Rental and Leasing
Professional, Scientific, and Technical Services
Health Care and Social Assistance

Accommodation and Food Services

0

R

5% 10% 15% 20% 25% 30% 35%

*Source: PrecisionLender. Chart shows change in aggregate usage on lines and revolvers in PrecisionLender’s data set to borrowers in the indicated industry from the beginning of the year through early April 2020.
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Pricing Trends

* Net Interest Margin (NIM) negatively impacted by (1) drop in lending rates relative to deposit
rates and (2) higher liquidity premiums

* To maintain yields (absent risk migration) banks need to implement floors and/or strengthen
spreads over index

e Banks in a position of strength, balancing yield objectives with goals of supporting customers
through this challenging period

e Limited efforts to raise risk-adjusted profitability targets or hurdles, in sharp contrast to ‘08

e Early indications are that both floor penetration and margins are rising, albeit less than during
Great Recession

pl’eCISIOﬂ . © 2020 Lender Performance Group LLC | CONFIDENTIAL 19
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NIM closely aligned with loan benchmark rates

As benchmark rates fall and gap between lending rates and deposit rates narrows, NIM erodes

*Source: FDIC and St. Louis Federal Reserve. NIM reflects all domestically-chartered commercial banks as of quarter-end.
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Sharp rise in term liquidity premiums

Surge in LPs place even more pressure on NIM

*Source: PrecisionLender. Estimated liquidity premiums reflect average brokered CD rates of different maturities minus the “risk free rate”, which is derived from the Libor/Swap curve.
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NIM erodes throughout March, begins to recover
COF has stabilized over past few weeks; Slight yield pickup in April bolsters NIM
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*Source: PrecisionLender. Analysis reflects floating rate credits priced on the PrecisionLender platform during the indicated period. COF includes raw interest expense + liquidity premium + unfunded liquidity if applicable.
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Renewed focus on rate floors to stem NIM compression

More banks exploring rate floors than in recent history

Rate Floor Incidence Trends

10%

1019 2019 3019 4019 Jan 20 Mar 20

28

R

Rate Floor Incidence (%)

*Source: PrecisionLender. Figures represent the percent of opportunities priced on the PrecisionLender platform in the indicated period with a rate floor.
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Floors clustered from 3.5% to 4.5%

Structure varies between index floors and all-in rate floors; Market mode at 3.5% all-in

All-In Rate Floors on Floating Rate Loans
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*Source: PrecisionLender. Figures represent the percent of commitments priced on the PrecisionLender platform with an effective all-in rate floor at the indicated level.
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Best Practices in Implementing Rate Floors

1. Make sure rate floors are implemented as bank policy and clearly communicated

2. Work with Legal to get standard language incorporated into loan documents

3. Establish a process for managing exceptions

4. If implementing all-in rate floors, consider tiers by risk and/or size to avoid adverse selection

5. If utilizing index floors (e.g. LIBOR floors), work with Loan Ops to ensure the relevant base rates
have been added into the loan system

6. Arm bankers with the right negotiating tactics, including
* Be transparent without excessive discussion
e Share the rationale if needed: narrowing gap between cost of funds and lending rates
e Explain that, in order for the bank to be a strong financial partner who can continue to fund
the customer’s business, it is important that it earns a fair margin over its funding costs
e Put the floor in context — still inexpensive financing compared with month-ago levels

pl’eCISIOﬂ . © 2020 Lender Performance Group LLC | CONFIDENTIAL
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Recent Initiatives: PrecisionLender Survey

Most banks are at least considering one or more initiatives as a result of the crisis

Which of the following actions has your bank implemented or is considering as a

Rate floors on floating rate loans
Rate floors on fixed rate loans
Raising return targets or hurdles
Raising term liguidity premiums
Raising spreads

MNone of the above

precisionlender.
a Q2 company
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Margins Trend Higher

Prime spreads reach highest level since start of year; LIBOR spreads pull back from prior week but remain elevated

Spread over LIBOR Spread over Prime
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2.56%
0.61%
2.50% 2.48% 0.60%
2.44%
2.40% | 2A41% 0.50% 0.48%
2.40% 2.38% 0.43% 0.44%
o 2:36% ‘
2.33% 2.34% .
2.31% 2.32% 0.40% 0.38%
2.30% 2.28% 0.33%
7 2.26% 2.26% 0.30%
0.30% o,
2.22% 0.26% Y
? 0.25% 0.24% 0.24% 0.23%
2.20%
0.20% 0.17%

2.10% 0.12% 0.11%

SRR 0.10%
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1/10 1/17 1/24 1/31 2/7 2/14 2/21 2/28 3/6 3/13 3/20 3/27 4/3 4/10 4/17 1/10 1/17 1/24 1/31 2/7 2/14 2/21 2/28 3/6 3/13 3/20 3/27 4/3 4/10 4/17
*Source: PrecisionLender. Analysis reflects credits priced on the PrecisionLender platform during the indicated week. Spreads reflect the margin over the indicated index.
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Proactive repricing far above year-ago levels

Some deals repriced upward even where quality stable or improving; majority of downgrades repriced higher

Renewals: 3/3/2020 to 4/6/2020

Downgrades Upgrades Stable Risk

Spread

Spread
Increased, 20%

Increased, 20%

Spread Reduced,
6%
Mo Change in

Spread, 74%

Mo Change in
Spread, 31%

Spread Mo Change in
Increased, 60% Spread, 60%

Spread
Reduced,
11%

Spread Reduced,
9%

*Source: PrecisionLender. Analysis reflects floating rate credits which renewed between 3/3/2020 and 4/6/2020. Risk changes are based on each bank’s individual rating scale. Spread increases may include cases where a revenue-
generating rate floor was triggered.
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Loan Structure and Credit Standards: PrecisionLender Survey

No sweeping changes in credit standards, but closer evaluation

Has your bank adjusted its credit standards as a result of
the crisis?

Yes, we have
tightened and are
requiring more
Mo, we have always collateral, guarantees
been conservative and/or covenants,
and do not anticipate 17.1%
changes, 25.7%

Mo, but we are more
closely evaluating
credits on a case by
case basis, 57.1%

precision
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Rating Downgrades: PrecisionLender Survey

Some risk deterioration anticipated, but bankers will largely honor existing term sheets

What percentage of the portfolio do you anticipate Given the potential changes in credit-worthiness, would you
downgrading over the next year? ever back out on an existing term sheet?

Maore than 50%, 6.7%

25% - 50%, 6.7%

Less than 10%, 40.0% Yes, | might pull the

term sheet entirely,

25.0%

No, while the term
sheet may not be

legally binding, it'sa
‘ pledge, 40.6%

Yes, | might change

10% - 25%, 46.7% the structure or

pricing, but not the
offerto lend, 34.4%

precisionlender.
a Q2 company
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ROE rebounds after several weeks of declines

While targets hold fairly steady, actual ROE’s improve

Risk-Adjusted Profitability Trends

20.70%

Floating ROE
20.1%
20.0%
18.55%
17.9%
Fixed ROE
18.1%
0.0% 5.0% 10.0% 15.0% 20.0% 25.0%

mApril 13-17  ®mApril 6-10  mMarch 30-April 3 March 23-27 mMarch 16-20 ®March 1-13

*Source: PrecisionLender. Analysis reflects credits priced on the PrecisionLender platform during the indicated period. ROE figures based on bank-specific cost and capital assumptions.
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Deposit Trends: Large Corporates Draw Down then Deposit Funds

9.0

8.5

8.0

Deposit Balances (ST}

7.5

7.0

Deposit Growth — Domestically Chartered Banks by Size

Large Domestically Chartered U.S. Banks

2020 Growth: +10.7%

11 1/8 1f151/221/29 2/5 2/122/192/26 3/4 3/113/183/25 4/1 4/8

Deposit Balances (5T}

55

5.0

4.5

4.0

35

Small Domestically Chartered U.S. Banks

2020 Growth: +4.9%

11 1/8 1/151/221/29 2/5 2/122/192/26 3/4 3/113/183/25 4/1 4/8

*Source: Federal Reserve H8 Release. “Large banks” reflect the top 25 domestically chartered commercial banks by asset size. “Small banks” reflect all other domestically chartered commercial banks. Figures are seasonally adjusted.
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Deposit Trends: Little or No Growth in llliquid Accounts

Large Time Deposits (> $100K) — Domestically Chartered Banks by Size

Large Domestically Chartered U.S. Banks Small Domestically Chartered U.S. Banks

590.0 540.0
- 580.0 530.0
2 3
:éj_ 570.0 5 520.0
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= a
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2500 2020 Growth: -0.6% | 300.0 2020 Growth: +0.2%

540.0 490.0

11 1/8 1/151/221/29 2/5 2/122/192/26 3/4 3f113/183/25 41 4/8 11 1/8 1/151/221/29 2/5 2/122/192/26 3/4 3f113/183/25 41 4fR

*Source: Federal Reserve H8 Release. “Large banks” reflect the top 25 domestically chartered commercial banks by asset size. “Small banks” reflect all other domestically chartered commercial banks. Figures are seasonally adjusted and
only include time deposits over $100K.
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Commercial Deposit Trends: Small Business & Middle Market

Less cash on hand for small and mid-sized businesses; high standard deviation across banks

Average Balance Change Q1 ‘19 to Q1 ‘20

Gk 4.6%
4.0%

2.0%

0.0%

-2.0%

-4.0% - -3.0%

-6.0%

-8.0% -7.2%
Interest Bearing DDA Time

*Source: PrecisionLender. Analysis reflects commercial deposits and is filtered to reflect only Small Business and Middle Market Accounts.
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Commercial Deposits: PrecisionLender Survey

Notwithstanding the recent declines, bankers expect deposits to be a must-have in extending credit

Are you considering requiring deposits or other
core financial services when extending credit?

precisionlender.
a Q2 company
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The New Norm > Modus Operandi > FinTech

-/\/\_° Volatile &

unpredictable
D[I["]EI economy PrecisionLender
g Constant Learning Micro Products

Data driven and intelligent
Rapid, light lift deployment

requirements No code change management

Integrate with anything
%} Real-time adaption

Customer
expectations of
perfection
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Market Analysis: A Professional Services Offering

Three Tiers of Service, Depending on Bank’s Needs:

Market-Only

Bank vs. Market

Bank vs. Market +
Ongoing Coaching

precision

a company

Market Trend Analysis
- Customized market analysis on critical, time-sensitive issues
- Access intel from three proprietary PrecisionLender data sets:

(1) actual booked loans and deposits; (2) deals in the pipeline; and (3) strategic bank practices
Performance Analysis

- Bank vs. market competitive analysis
- Actionable intel, uncovers opportunities and vulnerabilities

Coaching

- Proactively manage the opportunities using Andi, PrecisionLender’s digital enterprise coach
- Get the right information to the right individuals at the right time
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Market Analysis: Current Intel on Trends in U.S. Banking

Are banks moving to implement rate floors, and if so,
what are the current levels?

Where are deals being priced today?

Floating Mat

Have banks adjusted their internal hurdles and/or cost
assumptions which drive profitability?

YTD 2020 by Week
Fleod Mat

How are borrower preferences shifting between fixed
and variable rate loans?

350% = March 2327 Mar 16.20 = Mar 913 = Mar 2.6

200

Where are usage rates trending?

Are added drawdowns being utilized or held in deposit
accounts?

223%
197% 1.97%
177%
161%
1.37%
F NIM

Yield COol

Where do rates stand on negotiated commercial [t 113 oW 16 SWadi 57 )
deposits?

To what degree are balances moving back to liquid DDA
accounts?

Prime Based Floating 1 month Libor Based All Other Floating
Floating

precision
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Market Analysis: Bank vs. Peers Performance Analysis

How does the bank’s risk/return compare to market?
Nominal Rates and COF Spreads

Fixed Rate Loans

* Isthe bank fully capitalizing on market spreads?

 How strong is the bank’s fee discipline? Are there

— o

specific types of fees which the bank is assessing less 0k _, Tisk/Return - Eastern Region
often than its peers? | VarkerCF | =
7 <$100K S$100Kto $250Ktoc $500Kto S$1MMto $5MMitc  »=$25 _g_
, . . . . $250K S500K 51 MM $5MM $25MM MM ‘—-.; 200
* What are the bank’s practices in managing its renewal Deal Size () 5
book? Is it proactively repricing its downgrades? Is % 100

e\ ark et

renewal pricing adjusted to reflect the current market? Fee Incidence — Central Region

mBank mMarket |

*  How much of the bank’s portfolio is credit-only, and
where are those deals concentrated?

Market
* Are there trade-offs in the portfolio between spreads = I I i g sares
and fees or between credit and non-credit revenue? e

26% Business Checking-
< $100K $100- $250- S500K- SIMM- S5MM- 2% Int Bearing
" " 4 Business Money
$250K $500K SIMM S5MM $25MM 36%
Market
Deal Size (S) 26%

* How do the bank’s mix of deposit products compare to
market? Is the bank over-paying for deposits?

* Isthere variance in performance across RMs?
precision
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Market Analysis: Bank vs. Peers with Coaching

How often are we booking credit-only accounts and how can we improve results?

File Message  Help  Acrobat Q  Tell me what you want to do

@] Delete v [5] Archive EL', Move~ | <) Reply ) ReplyAll —> Forward | \/ Done
Credit-Only Incidence by Size

80% 5 Weekly Andi Insights

0% __ 68% o9 5% B @ Andi Reports
~ 59% 59% Te: Robert Banker
? 60% b 54% 54%
E 50% Dear Robert
g i Here are your top relationships which remain credit-only, excluding new-to-bank relationships
5 34% closed inthe past 6 months:
E - 3 Ori Credi Rel hi
, o [ [
10% Atlantic Trading 3/15/2019 512,800,000 10.20%
o Best Wholesale 11/20/2018  $7,650,000 9.60%
< $100K $100-$250K $250-3500K S500K-SIMM  SIMM-$5MM  SSMM-$25MM »= 525 MM Delta Warehouse 6/1/2019 55,3{}[},0[}0 9 14.32%
Size of Credit Relationship French Bistro 7/22/2019  $3,525,000 4.29%

GMT Services 2/20/2019 $10,575,000 21.53%

A striking proportion of this bank’s larger credit relationships have no associated deposits taroldWestioe 3/10/2015  $25,420,000 2.46%

Cheers,

./{"Wﬁb

precisionlender.
a Q2 company
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Market Analysis: Bank vs. Peers with Coaching

Are we proactively managing our renewal portfolio?

File Message  Help  Acrobat Q Tell me what you want to do
Renewals with Downward Risk Migration i Delete v = Archive (] Move~ | ) Reply ) ReplyAll —> Forward | \/ Done

Weekly Andi Insights

Andi Reports
To: Robert Banker

10% Average PD: Dear Robert,

SPREAD INCREASED Prior: 1.1% Here are your upcomingrenewals with recent credit downgrades:
Current: 5.8%

Renewal Prior Current Current
Client Name Maturity ATotnE PD

ITM Company 5/31/2020  $5,250,000 4.30%
Loft Enterprises 7/15/2020  $1,675,000 12 -1.58%
Magna Inc 8/1/2020 52,200,000 5 24.25%
New Retailers 10/10/2020 53,250,000 12 5.36%

Preston Corp 9/15/2020  $1,320,000 9 11.26%
RestaurantGroup  6/20/2020 59,500,000 10 -1.68%

Cheers,
/ J Click here for negotiation tips on repricing renewals
WA

precision
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Unique Challenges of COVID-19 Pandemic

1< Clarifying PPP
RISI ng Guidance Released
Unemployment &
Economic Stress Final’ PP . )
Guidance Released : Sole Proprietors
More jobs lost over the past four weeks than were : : Can Apply for PPP
created since the 2008-2009 financial crisis . . :
#min  Change in nonfarm #min . : E
251 5005 to February 2020 -2 Mar 27 Apr 2 Apr3 Apr 6 Apr10
| DB estimate for this ¢ . . >
20 4 - mt;:'jobless claims L 20
- [ PPP Loans Go Li
ol 0 oans Lo Live Main Street Lending
e Program
51 e weeks . 5 CARES Act Signed Announced
0 Jobs created since I Job lossesdueto  Jobs lost dunng the I Jobs lost dunng the °
2008 recession ended COVID-19 1930s Depression  2008-09 Recession

Constantly Evolving
Relief Programs

Deutsche Bank Research Tories Dk, v soa@m oo -1 113 901158 April 2020 118

precision
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Unique Challenges of COVID-19 Pandemic

High Volume of
Customers Seeking

Adapting to a New Information

Work (From Home) N

Environment | How Americans research credit

relief options in coronavirus era
Over the last month, as much of the |

- New York Times

Government sites

finance industry adjusted to working ApriL 3-8, 2020 3
- Called the bank/lender §

from home, decisions took longer. And 20% [
. General internet h (Google, etc.) F
that, in turn, added a layer of
unexpected friction to already volatile Visited the bank/lender’s website - g
markets. Sawjread an article on the topic (i.e. news article, blog, etc.)
3

3

23%
Contacted a financial professional
10%

| plan to do research, but have not started yet
14%

None of the above
T%

SOURCE: \..D. Power

precision
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"The pure volume of
applications that are
being submitted to

lenders is incredible.”
- Don Stevens, CohnReznick

“Based on demand, it is
clear that Congress will
need to appropriate

additional money.”
- Marco Rubio, US Senate

( Clients )

(“oarer )
?

®
P-P

Paycheck
Protection

SBA EIDL

Main Street New

Main Street
Expanded

Bank Forbearance
Program

Future Loan
Programs?
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Meet Andi, PrecisionLender’s Digital Coach

(Ciems )

precision

a company

@ Andi 15

Good morning! I'm Andi - your virtual deal coach.
Ask me a question to get started.

e Banker 8:15AM

Are this loan and borrower eligible for any of the

CARES Act Programs?

0 Andi 8:15AM

I'd like to ask a few questions to determine what
programs this borrower is eligible for. Once we've
determined which product best fits their needs,

| can start guiding you through appropriate loan
structures!

To start off, is this borrower a Small Business,
Non-Profit, Tribal Business, or Veteran's
Organization?

O Ves
i NP

AR

Paycheck
Protection

SBA EIDL

Main Street New

Main Street
Expanded

Bank Forbearance
Program

Future Loan

Programs?
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Live Poll

I’m interested in learning more about the following products:

JdMarket Analysis
JPrecisionLender CARES Edition

precision
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